





ASCENT

Anticrisis Settlement & Commodity Centre

How the ASCENT system works

The easiest way to understand how ASCENT works is to view it as an auto-
mated global system of countertrade for companies and corporations. As with
traditional forms of barter, goods of equivalent value are exchanged by the
participants without money changing hands. In contrast to traditional bilateral
barter, there is no need for a «perfect counterparty» seeking the very goods a
company can offer in exchange for the goods it needs. The ASCENT’s sophisti-
cated software platform analyses the supply and demand bids submitted by all
participants from all over the world.
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System creates multi-party «chains» of potential trading options, but it is up to
the client which of the potential chains they select and choose to follow. Trans-
actions take place directly between participants, without intermediaries. In or-
der to avoid excessively long chains, the system limits each series of potential
transactions to five links where one of the links is always money.

In Emerging Markets each submission requires the payment of a 2% guarantee
deposit to ensure availability and quality of goods offered. However, the pro-
ducers and manufacturers are exempt from the 2% guarantee fee.
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Debt Settlement

As well as providing the means of trading goods and services, the system also
works with liabilities backed by the value of the unsold inventories. This bene-
fits all parties: lenders are able to receive payments in cash instead of claiming
recovery against debtor’s property; the debtors avoid bankruptcy, collectors,
law suites and courts; and the buyers with cash can purchase goods at bargain
prices. This particular option can be exceptionally beneficial for money lending
organisations such as Banks.

DEBTS

~

I PARTS

BEEF MANUFACTURER

. '7 P‘R?P\‘%spk\'
STEEL
PRODUCER

“
~
S
oS FARM
oh%ew““‘e%bé‘ﬁm
R

n
]
]
.

.
4
4

[
v\"c“ aa

N})RO" BAKER

30 St Mary Axe, London, EC3A 8BF, UK. Tel: +44 (0) 207 469 4250.
E-mail: info@ascent-europe.com. www.ascent-europe.com




ASCENT

Anticrisis Settlement & Commodity Centre

Becoming a client

In times of liquidity deficit countertrade becomes more popular and the number
of participants in the system increases every day. By joining ASCENT you can
find new reliable clients from all over the world and explore new market op-
portunities.

Procedures:

1. Submit an application

In order to join ASCENT you have to submit application at your regional of-
fice As an enrolled participant, you are obligated to present detailed prod-
uct information of goods and/or services you wish to offer for trading and
what you require to receive in exchange.

2. Choose a trading chain

You will be able to choose trading options using a personal online account.
Following one of the chains offered, you get access to product information
and companies which wish to obtain your goods and supply you with your
demand. Before the choice is made you can contact those companies to
confirm that the offer meets your requirements.

You will be constantly receiving new trading options, as the number of ap-
plications increases every day.

3. Make a deal

When you are satisfied with all of the terms of the transaction, you activate
the chain you chose. Upon the activation by other participants of the trans-
action, all parties will proceed to the final stage — done deal! Our partners
can provide support and advice on every stage of the deal.
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Developing the ASCENT network

The ASCENT network is constantly expanding. The more representatives
ASCENT has world-wide, the more countertrade opportunities there are for its
clients and participants.

ASCENT has a wide network of regional offices all over the world. An applica-
tion cannot be submitted through the Internet; the Client must apply at one of
our regional offices. This helps to provide a more detailed check of the applica-
tions and reliability of the clients.

You don’t have to establish a new business to become our partner; mostly our
partners are those who wish to diversify their business and are looking for new
opportunities, as well as those who are interested in expanding a trading net-
work and creating new channels.

Our current regional representatives include companies from a wide range
of industries: Manufacturing, Trade, Real Estate, Transport, Farming, Risk
Management organisations, Consultants, E-commerce, etc.

Aside from this, we are open for cooperation with those, who can support
the deals of our clients, such as insurance, logistics, credit check and legal
support.
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A word from our partners

ASCENT Indonesia Ltd. Indonesia.
Alex Chilly, Executive general manager:

The launch of the System of Settlement and Commodity Centers has great
potential. At the time when barter schemes become popular in developing
market, it is possible to receive a substantial profit for their service. | my-
self have an insurance business. Becoming a member of the ASCENT net-
work gives me an opportunity to obtain new clients and help them make
deals within ASCENT. Such business relations will always be important. The
ASCENT system of countertrade is a great opportunity for producers to keep
their businesses afloat, including their workplaces, payment of salaries.

International Accounting and Trading Centre JSC. Kazakhstan
Dmitriy Zaykov, Executive general manager:

| am sure that countertrade operations will become very popular under the
conditions of the growing global financial crisis due to the liquidity defi-
cit. German Sterligov's ASCENT is an incredible business idea which has
gained great credibility. Partnership with ASCENT can provide opportuni-
ties for networking and building business contacts which may be useful in
the future business development. Our main clients are producer-companies,
the representatives of machinery manufacturing, chemical and construction
industries of the region, as they were most affected by the current market
conditions. We offer favorable terms to these clients — they can join us on a
zero guarantee deposit basis.

ASCENT Asia HK Ltd. Hong Kong
Roman Ozerskiy, Executive general manager:

My past business experiences vary from development of web-based appli-
cations and web-sites to development of enterprise business solutions for
clients demanding the most of their business’ performance. Software de-
velopment services turned into a perfect way to grow for my company. The
knowledge and experience gained from the development projects were ap-
plied to my further business ventures in e-commerce, real-estate, construc-
tion, international commaodity trading, brokering and others. Having an ability
to quickly evaluate various business models, an introduction to the ASCENT
raised an incredible interest in me and | made a decision to dedicate all of
my time to a new challenge. | believe that currently it is the most demanded
instrument in the settlement sphere, including the leasing business, where
debts are increasing. The unique ASCENT software platform is a high-tech
solution for businesses to recover and survive in the tough times of the eco-
nomic crisis world-wide.
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Becoming a partner

In order to become ASCENT's partner, it is essential to have sufficient and
confirmed funds to establish an office and a good business history.

The partner is expected to pay a joining fee, as well as the annual fee.

ASCENT’s Partner Membership package includes:

Exclusive software supply and access to the global ASCENT
trading platform

Software Technical support

Brand name supply, product signage and trademarks.
Personnel training.

Promotional support.

Legal support and business advice.

ASCENT and its partner establish a joint enterprise in which ASCENT
retains direct control.

The ASCENT's partner gets a commission for every completed deal
processed through an affiliate for which the ASCENT partner is respon-
sible for.
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